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Mr. Shinji Fujimoto, Senior Managing Director,
Hino Motors, Ltd., Japan visited Pakistan recently.

Mr. Fujimoto praised the commitment and
dedication of Hinopak employees. He said it is
very heartening to know that every one in Hinopak
is  working towards the one objective, “Total
Customer Satisfaction”.

He also provided his valuable suggestion on
further improvement and assured of Hino Motors
Japan his fullest support for further strengthening
of Hinopak’s products and production methods.

Mr. Fujimoto also presented the “Excellence
Award” to Hinopak in recognition for achieving
the Record Sales in year 2007. While presenting
the award he said, Hino Motors Japan is very
much confident on Hinopak’s progress in Pakistan
and that is the reason we are investing huge
amount of money to provide the best technolgy
to Hinopak for its customers.

Senior Managing Director,
Hino Motors, Ltd., Japan visits Pakistan

Mr. Abbas Saifuddin, CEO Hino Karachi is
welcoming Japanese team members

Mr. Abdul Qayyum CEO Hino Frionter is
presenting a flower bouqet to Mr. Harigaya

Mr. Jawed Shinwari, CEO Afridi Motors is
welcoming Japanese team members

Mr. Kunwar Idris, Chairman, Hinopak is receiving “Excellence Award”
on the highest sales record during 2007 from Mr. Shinji Fujimoto. Seen

also in the picture Mr. Irfan Shaikh, Director Sales & Marketing.

A delegation comprising of Mr. Akira Harigaya, Deputy General Manager, BR Supply Management
Division, Mr. Hiroshi Nakamura, Deputy General Manager, West-Asia Group, Middle-East, Euro & Africa
Division, Hino Motors and Mr. Shigeru Tsuchiya, Toyota Tsucho Corporation visited Hinopak to discuss
various issues including the current and future market requirements  for the Pakistani market and
performance of current Hino models.

The delegation also met with Hinopak dealers and various transporters. They showed satisfaction in the
performance of our current Hino models and the level of product support provided to Hino customers.

Visit of Japanese Team from
Hino Motors and TTC, Japan

Mr. Shinji Fujimoto is inspecting assembly
operation plant at Hinopak’s Head Office

Mr. Shinji Fujimoto is presenting a memento to
Mr. Muhammad Ahmed, General Secretary CBA

Mr. Irfan Shaikh is presenting souvenir to
Mr. Shinji Fujimoto



The 23rd Annual General
Meeting (AGM) of the
shareholders of the Company
was held on March 17, 2008 at
the registered office. The
Chairman informed the
shareholders that the Company
has recorded highest ever sales
turnover in the year 2007.

The shareholders warmly
appreciated the efforts of the
management in achieving this
milestone and approved the
proposed dividend @240% and
also accorded their approval for
the adoption of audited financial statements for the year ended December 2007.

Mr. Shinji Fujimoto, the Senior Managing Director of Hino Motors, Ltd. Japan and member of the Board
of Directors of the Company, were also present to grace the occasion.

A group photograph of Hinopak’s Board of Directors at 23rd Annual General Meeting

HINO NEWSLINE April - June 2008

23rd Annual General Meeting

Hinopak Motors Limited is committed to produce trucks and buses which
meet the expectations of its customers in the areas of quality, cost and
delivery.

Striving for total customer satisfaction, we focus on achieving quality objectives
set in the following areas:

I.   Identification of products and operational needs of customers.

II.  Building quality features in product design ensuring reliability, 
     maintainability, safety and durability.

III. Production of vehicles conforming of Hino Global Standards.

IV. Diligent Product Support and Customer Services.

All Hino users, suppliers and employees are continuously being educated,
trained and motivated to accept the quality as combined responsibility and
to meet the customer needs and regulatory requirements following the
international standards of Quality Management System.

HINOPAK QUALITY POLICY

Hideya Iijima
Managing Director & CEO

February 02, 2008

Welcome Mr. Suzuki in
Hinopak’s Family

Mr. Tsutomou Suzuki
DGM, Product Planning

Mr.Tsutomou Suzuki has recently joined Hinopak Karachi’s Sales and Marketing
Division as a Deputy General Manager Product Planning. After graduating from
University in 1989, he joined Hino Motors, Ltd. Japan and was engaged in
overseas markets of Malaysia, Singapore, Indonesia, Bangladesh and Pakistan.

All Hinopak’s family members welcome him and hope that Mr. Suzuki’s stay in
Pakistan would be a beneficial one for all concerned.



Dr. Naseer Ali Khan  Director IMS is receiving a
symbolic key from Mr. Faridullah Khan

Manager Sales Hinopak Peshawar
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TEVTA officials visits
Hinopak Motors Limited

Technical Educational and Vocational Training
Authority (TEVTA) Punjab is the biggest organsiation
in Pakistan dealing with Technical Education and Vocational Training. The courses being offered cover
almost all sectors of economy starting from a few weeks skill oriented courses to B.Tech Honour and
M.Com degrees.

TEVTA is already having its business relations with Hinopak in connection with creating transport
facilities at its institutions. TEVTA and Hinopak are currently studying to cooperate for enhancement
of technical education in Punjab by joining their resources in the form of Technical Assistance, teaching
& learning resources and vehicles / earth moving machinery.

The quality of the vehicle speaks for itself, & this is the reason
why it has been receiving repeat bulk orders from various institutions
on regular basis. The Company is pleased to announce that it
has received repeat orders from leading Beverage manufacturer
“Coca Cola Beverages Pakistan Ltd.”, which placed an order of
57 units of Beverage carriers on Hino Dutro, Hino FG1JKPB &
Hino SG1JDP, truck models. These orders are further evidence
of a successful ongoing commitment by both companies to explore
opportunities to introduce the technology to a wider range of
products sold by Hinopak.

These repeat orders demonstrate that existing customers are benefiting from their adoption of the Hino
technology. We are particularly pleased to see some customers extending the use of these vehicles in
to other product lines. These trends support our confidence that our smart label technology has the ability
to generate long term sustainable revenues for the Customers.

Order from Coca Cola Beverages

TEVTA officials with Hinopak’s top management Mr. M. Ashraf Bhatti, Mr. Aftab Ahmed and Mr. Khawaja Adnan of
TEVTA visiting the Plant facility of Hinopak along with

Mr. Adil Shah, DGM Marketing Hinopak

Hinopak recently delivered 02 units of Hino Citiliner buses to
Institute of Management Sciences, Peshawar. Mr. Faridullah
Khan Manager Sales & Product Support handed over the buses
to Mr. Naseer Ali Khan, Director Institute of Management
Sciences, Peshawar.

Dr. Naseer Ali Khan on the occasion said, our steady growth
now calls for expansion of our transport fleet, where we will
include high performance, high quality, confortable and durable
vehicles like Hino buses.

Hinopak Delivers Citiliner buses to Institue
of Management Science



Prof. Dr. Fazal Ahmed, Principal Khyber Medical College
is receiving a Symbolic Key from Mr. Faridullah Khan,
Manager Sales & Product Support, Hinopak Peshawar
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Delivery of Hino FB2WG Senator A/c coach to
Karachi Japan School

Hinopak recently supplied one Hino FB2WGKZ Senator A/c coach to Karachi Japan School.

The vehicle was handed over to Mr. Tsutomu Maeda, Principal of Karachi Japan School at a ceremony.
Mr. Hideya Iijima on this ocassion thanked for the order from the School Management.  Mr. Maeda from
Karachi Japan School said we choose for Hino vehicle because its quality is unmatchable.

Hinopak has recently delivered 3 Hino CNG buses to Supreme Court
of Pakistan. The reason to order Hino CNG bus is the quality of Hino
buses which can be compared with any international product.

Earlier in year 2007 Hinopak received the first CNG bus order from
University of Balochistan.

It was first induction of first ever locally fabricated CNG buses in
the country. Various orders from government and private sectors
are also to be matured very soon.

Delivery of Hino CNG buses to
Supreme Court of Pakistan

Hinopak recently delivered 04 Hino Citiliner Exclusive Dlx.
Buses to Khyber Medical College Peshawar. Prof. Dr. Fazal
Ahmad, Principal Khyber Medical College Peshawar, received
the symbolic key of these buses from Mr. Faridullah Khan
Manager Sales & Product Support.

On this occasion, Prof. Dr. Fazal Ahmad appreciated the
quality and standard of Hino Buses.

Khyber Medical College
purchases Hino AK buses

A group photograph of management and children
of Karachi Japan School with Hinopak’s management

Management of Karachi Japan School receiving a Symbolic
Key from Mr. Hideya Iijima, MD & CEO Hinopak

Hinopak Delivers
Hino Senator
Coach to Pakistan
Cricket Board
Recently Hinopak delivered Hino Senator Coach
to Pakistan Cricket Board.

The handing over ceremony of one of these
Coaches was held at National Cricket Stadium,
Karachi. Mr. Mohsin Khan, regional GM Sindh,PCB
received the symbolic key of the vehicle from Mr.
M. Irfan Shaikh, Director Sales & Marketing.

Mr. Mohsin Khan, regional GM Sindh, PCB  is receiving a Symbolic Key
from Mr. Mohammad Irfan Shaikh, Director Sales & Marketing, Hinopak



Bashir Siddiq logistic is a renowned logistic company in Pakistan,
providing services to many multinational companies. The
company has expanded its operations to the length & breadth
of the country.

Keeping pace with the ever increasing demand for powerful
& robust vehicles, BSL, has selected only Hino for the purpose.
In a short span of time 20 Hino FG and 12  Hino FL Trucks
are already inducted and quite a few Hino will soon be a part

of BSL fleet. Hinopak Motors feel very proud for being short listed by company like BSL as they have a vast
experience of using different types of vehicles in their fleet. Hinopak Motors while thanking BSL, wishes them
success in their future endeavors.
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In order to tackle the problem of solid waste management TMA
(Town Municipal Administration) Bin Qasim has recently placed
the order of 10 units of Dumpers on Hino Dutro Truck Chassis.

The Hino Dumper trucks have been supplied in a very short
time to meet the customer’s urgent requirement.

These dumpers are specially designed to carry maximum load
and are able to maneuver in congested and narrow roads.

The robust and long lasting vehicles will fulfill the demanding
task of solid waste management in an economical and efficient manner.

The complete transportation solution offered by Hinopak has proven successful in the past and will be another
success story in TMA – Bin Qasim.

Order from Bashir Siddiq
Logistic

Order of 10 units of Hino Dutro
from TMA, Bin Qasim

Recently Punjab Police placed an order of  10 units of  Troop
Carrier on Hino DUTRO chassis.

The above order was awarded to Hinopak because of the
performance and optimum price in previous order, high
quality units delivered well in time and the best product
support network.

Repeat Order from
Punjab Police

Recently, Sindh Police has placed an order for 27 Troop Carriers
on Hino DUTRO Truck Chassis. After a careful evaluation of the
proposals offered by different suppliers, Sindh Police opted for
Hino vehicles based on their successful past experience with the
robust Hino vehicles in their fleet.

The strong market presence coupled with total logistic transportation
solution and backed by strong after sales support is a trademark
of Hinopak in Pakistan. Hinopak has supplied these vehicles in a
shorter period which is well ahead of the contract delivery time.

We hope that the new vehicles will satisfy the demand of personnel movement in the far flung areas of
the entire province.

Mr. H. Iijima MD & CEO Hinopak is presenting Souvenir to
Mr. Shaikh Muhammed Sadiq, Bashir Siddiq Logistic

Sindh Police purchases
Hino DUTRO
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The Product Support Division of Hinopak
organized it’s Annual Parts & Service
Dealers Conference–2008 in Dubai
recently to review the yearly performance
of Hinopak and their dealers.

The conference was attended by the
senior management of Hinopak,
representatives of Hinopak Area offices
and authorized 3S, 2S and 1S dealers
(Parts & Service) from all over Pakistan.

Mr. H. Iijima, Managing Director & CEO,
Hinopak inaugurated the Conference
and appreciated the performance of
Hinopak dealers. He said, Hinopak
strongly recommends dealer for
diversification of service activities, quick
response to the customer and quality of repair service to
enhance customer satisfaction.

Mr. Muhammad Irfan Shaikh, Director Sales & Marketing,
Hinopak said we owe the success and achievement of our
aim of “Total Customer Satisfaction” to all members of the
Hinopak family, he also added that hard work and
commitment with their job will make the dealership facility
more profitable and build a good reputation among the
transporters and make Hino No. 1 brand all over Pakistan.

Mr. Syed Arshad Ali, General Manager – Product Support
Division, Hinopak , said that this annual event of gathering
under one roof to review last year’s performance and
committing targets for the current year 2008 is a very important
occasion for al l  of us to prepare ourselves for a smooth take off  for 2008 journey.

Number of presentations were made by the Product Support Division on various topics in which they
highlighted “how to promote the dealership activity and Satisfy Hino Customers”. The dealership performance
awards for year 2007 were distributed to 3 (3S, 2S & 1S Dealers) categories and special awards to five 1S
Dealers for their high sales of spare parts in the year 2007.

Parts & Service Dealers
Conference-2008

Mr. H. Iijima, MD & CEO & Mr. M. Irfan Shaikh, Director Sales
& Marketing Hinopak are jointly presenting the 1st Position

Award in parts to Mr. Tayyeb of Hino Islamabad

A group photograph of Hinopak Parts Dealers with Hinopak’s management & PSD Personnel.

Hinopak has arranged its Vendors’ Convention
2008 adjoining Annual Objective Review Meeting
recently. 80 companies/vendors attended this
occasion with 123 participants.

Meeting the challenge of global competitiveness
was the theme of MBO 2007. MBO (Management
by Objectives) aims to increase organizational
performance by aligning goals and subordinate
objectives throughout the organization. Ideally,
employees get strong input for identifying their
objectives, time lines for completion. In this
continuation Mr. H. Iijima (Managing Director &
CEO of Hinopak) shared his ideas with vendors.

Mr. Iijima emphasized on cost reduction & quality control; he said to vendors that they are our life partner
& have prominent contribution in Hinopak’s success. Vice Chairman of PAAPAM , Mr Javed Shaikh and
DGM EDB, Mr. Umer  Barakzai shared their valuable views. Mr. F.K. Siddiqui Director & Board Advisor,
Hinopak appreciated vendors for submitting their objectives and achievement of goals during 2007. He
suggested theme for MBO 2008 as “Meeting Global Excellence” and proposed 5 major areas to vendors
   for setting 2008 objectives.

Achieving Global Excellence
Vendors’ Convention 2008

A group photograph of Hinopak’s Vendors with Hinopak
top management and PMD personnel
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Hinopak and Mobil Askari Lubricants Limited jointly organized
two Free Service Camps for Hino truck operators recently.  The
first camp was held at the new Sabzi Mandi and the second
camp was held at the Pakistan Truck Stand both located at
the Super Highway, Karachi.

The formal opening ceremony of the camps was performed
jointly by Haji Umer, of Umer Goods who is a dedicated
transporter of Hino trucks which he uses for the transportation
of fruits and vegetables and by Mr. Mohammad Irfan Shaikh,
Director Sales & Marketing Hinopak.

Hino DUTRO Light Duty Truck along with the complete product
range of the Hino 500 Series trucks were also displayed
during the Free Service Camps.

Speaking on the occasion Mr. M. Irfan Shaikh said Hino
DUTRO can be used for a wide variety of applications such
as low and high wall cargo trucks, flat bed trucks, dump
trucks, containerized trucks, refrigerated vans, water tankers,
beverage carriers, refuse vans etc. He also added that
organising of Free Service Camps at customer’s door step
is to achieve “Total Customer Satisfaction”. He further said
that extension in warranty period from 40,000 km to 100,000
km with 5 times free service is yet another example of

Hinopak Customer Care. Haji Umer appreciated the efforts of Hinopak and urged upon his fellow transporters
to take full advantage of Hinopak’s Free Service Camps.

Free Service Camps
and display of Hino
Dutro Trucks

Mr. M. Irfan Shaikh along with Haji Umer of Umer Goods is
inaugurating Free Service Camp at Pakistan Truck Stand Karachi

Mr. Syed Arshad Ali GM, Product Support is inaugurating
Free Service Camp at New Subzi Mandi Karachi

5th Kaizen Rally was held at Hino Motors Vietnam, Ltd.,
Hanoi on 3 ~ 4 March, 2008. Altogether 52 participants
from 14 different countries attended the Rally.

Mr. Syed Arshad Ali, GM Product Support presented
the topic “Customer Support Services at Hinopak”., Mr.
Shahid Nazir, Service Manager, Hino Mehmood Kot
presented "Kaizen Activities performed to improve Scene
of Service at Workshop", and Mr. Muneer Mirza, Service
Manager, Hino Karachi presented "Dealer Campaign
to Promote Vehicle entrance and Parts Sales".

A welcome party and Award Ceremony organized at
Sofitel Plaza Hotel, Hanoi and Plaques were awarded
to Kaizen presenting Members. Hino Mahmood Kot and
Hino Karachi had the honor of receiving plaque from
Mr. Kuwabara, General Manager, Hino Motors, Ltd.
Hinopak philosophy for customer satisfaction and
implemented Kaizen were appreciated by all participants
and mutual learning realized. Useful interaction of our
dealers with other Hino affiliate representatives took
place all through 4 days stay at Vietnam.

Next year’s Kaizen Rally theme was also announced. Hino
Motors emphasized the Frontline Contributor’s to be
encouraged in next Kaizen Rally. The best performers of
this Kaizen Rally will be invited for participation in TQM –
Convention to be organized by HML this year in Japan.

HQS 2008 KAIZEN Rally Convention at
Hino Motors, Vietnam Ltd.

A group photograph of participants from Hino represantatives
all over the World at HQS 2008, Vietnam

Mr. Syed Arshad Ali, GM Product Support, Hinopak is
giving presention at HQS 2008
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The prize distribution ceremony of 2nd Hinopak KHA
Hockey Trophy was held at Karachi Hockey Club of
Pakistan. The final match was played between Al – Saghir
Hockey Club and PIA Youth Club. The final was won by
Al-Saghir Hockey Club by 2 goals. The Chief Guest of
closing ceremony was Mr. Hideya Iijima, Managing Director
Hinopak while Mr. Takeshi Ito, Deputy Managing Director Hinopak was the Guest of honor.

Mr. H. Iijima on this occasion congratulated the members of winning team, and presented a cheque of
Rs. 15,000 to winning team and Rs. 10,000 to runners-up. Mr. Iijima assured the audience of his fullest
support of promotion of sports activities in Pakistan.

Mr. M. Irfan Shaikh, Director Sales & Marketing in his speech congratulated the winning team and said
it is a matter of great pride for Hinopak to sponsor such hockey tournament and Hinopak firmly believe
that by organizing such tournaments, Karachi will provide the skilled hockey players of the national level.
Mr. Gulfaraz Ahmed Khan,
Secretary Karachi Hockey
association appreciated the role
being played by Hinopak for
promoting sports activities in
Pakistan. The closing ceremony
was also attended by, various
renowned former hockey players
and people from different walks
of life.

A Golf Tournament sponsored by Hinopak was
recently held at the Arabian Sea Country Club. The
tournament was arranged for members of the Arabian
Sea country Club, Karachi Golf Club and Defence

Authority Golf Club. In seniors, Mr. Qamar Naqvi was the winner in the Nett category, while Brig. Arif was the winner
in the Gross category. In Amateures, Wing Cdr. Shahjehan was the winner in the Nett category, while Mr. Sajid Khan
was the winner in the Gross category.

The Prize Distribution ceremony of the Tournament was held on the same day of the tournament. The Chief Guest
of the ceremony was Mr. Shinji Fujimoto, Senior Managing Director, Hino Motors, Ltd. Japan while Mr. Hideya Iijima,
MD & CEO, Hinopak, Mr. T. Ito, DMD, Mr. S. Hongo, Director Production and Mr. M. Irfan Shaikh, Director Sales &
Marketing also attended the ceremony.

In his welcome speech Mr. Irfan Shaikh said Hinopak always takes a keen interest in promoting and sponsoring
major sports events, competitions and tournaments of a wide variety of sports, like table tennis, badminton, polo,
golf and cricket etc. Sponsorship of the Golf Tournament is the evidence of the fact that Hinopak is concerned for
a healthier and prosperous society by promoting the sports activities in Pakistan.

Mr. Hideya iijima in his address said, “Promotion of sports must be the responsibility of every corporate sector as for
the healthier and prosperous society sports is the essential tool.” He  assured the audience that Hinopak  would
       continue its commitment as a responsible corporate citizen and will always promote the sports activities.

Hinopak’s Golf Tournament, at Arabian
Sea Country Club

A group photgraph of winners & runners-ups of Hinopak Golf Tournament
with Mr. Shinji Fujimoto and Hinopak’s top management

2nd Hinopak-KHA
Hockey Trophy

Mr. H. Iijima is addressing to the Hockey teams at the ocassion
of prize distribution ceremony of Hinopak Hockey Trophy

Mr. M. Irfan Shaikh is presenting a shield to Mr. Shinji Fujimoto.
Seen also in the picture Mr. H. Iijima and Mr. T. Ito

Mr. H. Ijima and Mr. M. Irfan Shaikh presenting the
Trophy to winner of Hinopak Hockey Tournament

Hockey players being introduced to
Mr. H. Iijima and Mr. Irfan Shaikh
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The 16th edition of Hinopak Inter Firms Cricket
Tournament was organised by Karachi City Cricket
Association (KCCA) and sponsored by Hinopak was
inaugurated at UBL Sports Complex, Karachi.

Mr. T. Ito, Managing Director & CEO, Hinopak was
the Chief Guest of the ceremony. In his address Mr.
Ito on behalf of Hinopak assured his fullest support
to promote the sports activities. He further said that
as always, Hinopak will continue its efforts for the
promotion of sports to encourage the young players
of the country.

The Founder Chairman of Hinopak Sports Club and
Director Sales & Marketing, Mr. M. Irfan Shaikh, on
this occasion said that the motto behind sponsoring
this tournament for last 16 consecutive years is to
make a humble contribution for the betterment of the
society and not for the publicity of our products. As our business
of trucks and buses is a specialised business and this kind of activity
has no impact on promotion of our products.

Mr. Siraj Ul Islam Bukhari Secretary KCCA also appreciated Hinopak’s
sponsorship of the trophy for the  last 16 years. He thanked Mr.
Irfan Shaikh for his support KCCA by sponsoring such trophy and
also increase in the prize money.

Mr. Fasihul Karim Siddiqi, Director & Board Advisor said that
for healthier and prosperous society sports is the essential tool
which eradicates all menace from our society. He also assured
that Hinopak as a responsible corporate citizen will do every
endeavour to continue its sponsorship of such social activities
in future.

16th Hinopak Inter Firms
Cricket Trophy Inaugurated

Mr. T. Ito, DMD Hinopak is inaugurating the 16th Hinopak
Cricket Trophy by hitting the Cricket ball

Mr. M. Irfan Shaikh welcoming Mr. T. Ito at the inauguration
Ceremony of Hinopak Cricket Trophy

A countrywide display of Hino Dutro has started with
a view to increase brand awareness and highlight
product utility.

The display has started from mid of March from Karac.
The main display areas are Truck Stands, Industrial
Area, Fruit and Vegetable Markets and other areas in
the strategic cities all over the country. Similar displays
will be held in all major cities of the country.

During the display lot of appreciation has been received
from our valued customers for DUTRO’s top of the line features.

Display of Hino Dutro

Hino Dutro display unit being inaugurated by top management of Hinopak
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SADIQABAD : Mohammad Hussain
Market, By Pass National Highway,
KLP Road, Sadiqabad
Tel: 068-5034284-85

FAISALABAD : Hino Faisalabad,
Street, No. 6, Rashid Abad,
Main Jhang Road, Faisalabad.
Tel: 041-2551331-2 Fax: 041-2551332
Email: hino-faisalabad@hinopak.com

PESHAWAR : Hino Peshawar,
Ring Road, Near Kohat Road Bridge,
Peshawar. Tel: 091-2586004
Fax: 091-2586005
Email: hino-peshawar@hinopak.com

LAHORE : 19KM, Multan Road, Lahore
Tel: 042-7512003-6 Fax: 042-7512005
Email: hino-lahore@hinopak.com

QUETTA: Room # 3,
Kasi Plaza # 1, Zarghoon Road,
Tel: 081-2452598
Fax: 081-2451217
Email: hino-quetta@hinopak.com

MULTAN : 28-X, New Multan,
Near Multan NADRA Office.
Tel: 061-4556176
Fax: 061-4556177
Email: hino-multan@hinopak.com

ISLAMABAD : 1-D, Unit 14,
Rehmat Plaza, 2nd Floor,
Blue Area, Islamabad.
Tel: 051-2276234 Fax: 051-2272268
Email: hino-islamabad@hinopak.com

KARACHI : D-2 S.I.T.E., Manghopir Road,
P.O.Box No. 10714 Karachi.
Tel: 021-2563510-9, 2563933, 2562495
Fax: 021-2564517, 2563028
Email: marketing@hinopak.com


